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Agenda
 R e d  H a t

O p e n  S o u r c e  S o f tw a r e

 R e d  H a t D e v e lo p m e n t m o d e l

 P a r t n e r in g  w i t h  R e d  H a t



Vital S tatis tics

Headquarters in Raleigh, NC

 Founded in 1993

 Over 2000 employees, in 58 worldwide offices in 26 
countries

 Cash and investments: $1.3 billion

 FY08 revenues: $523 million

 IPO, 1999 (NYSE: RHT)





What drives  open source buyers?

IDC, "2007 Industry Adoption of Open S ource S oftware,
Part 1: usage Drivers and Inhibitors,"
Doc # 208420, S eptember 2007

Top 10 Reasons



Open source is climbing the stack

S ource: Gartner S ymposium/ITxpo, Fall 2007,
“Open S ource and Open S tandards: Taking a Closer Look,” Andrea DiMaio



• Worldwide stand alone open source software revenue 
is projected to reach $5.8 billion by 2011 
(IDC, 2007)

• The number of OSS projects has increased from 
16,249 in 2001 to 150,681 in 2007 (SourceForge.net)

IDC, Worldwide Open Source Software Business Models 2007-2011 Forecast : A 
Preliminary View, Doc #206681, May 2007



Red Hat contributions to open source

R e d  H a t is  th e  le a d in g  
c o n t r ib u t o r  to  L in u x



JBoss  contributions  to open source

J B o s s  h a s  p a s s e d  th e
2 0  m i l l io n  d o w n lo a d s  
m a r k .

February 2006 February 2007 February 2008

10.8

16.2
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Proven development model that makes  better software



Proven track record of sharing innovation
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Proprietary SoftwareProprietary Software
Innovation?Innovation?
M ic r o s o f t O S  D e v e lo p m e n tM ic r o s o f t O S  D e v e lo p m e n t

t im e s  a r e  t im e s  a r e  to o  lo n gto o  lo n g  a n d   a n d  

d e l iv e r  d e l iv e r  l im i t e dl im i t e d  in n o v a t io n ...  in n o v a t io n ... 

o th e r  v e n d o r s  a r e  o u t-o th e r  v e n d o r s  a r e  o u t-

in n o v a t in g  M ic r o s o f t . T h a t in n o v a t in g  M ic r o s o f t . T h a t 

g iv e s  g iv e s  u n p r e d ic t a b leu n p r e d ic t a b le  r e le a s e s r e le a s e s

w i t h  w i t h  l im i t e d  v a lu el im i t e d  v a lu e , , 

m a n a g e m e n t c o s t s  a r e  m a n a g e m e n t c o s t s  a r e  to oto o

h ig hh ig h , a n d  n e w  r e le a s e s  t h a t , a n d  n e w  r e le a s e s  t h a t 

b r e a kb r e a k  to o  m a n y  a p p s  a n d   to o  m a n y  a p p s  a n d  

ta k e  ta k e  t o o  lo n gt o o  lo n g  to  te s t a n d  a d o p t .             to  te s t a n d  a d o p t .            

- C IO  In d ia ,  0 4 /1 7 /2 0 0 8- C IO  In d ia ,  0 4 /1 7 /2 0 0 8



The Red Hat Value 
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S o Why Red Hat?

WW e  h e lp  c o m p a n ie s  e  h e lp  c o m p a n ie s  eliminate unnecessary technologyeliminate unnecessary technology, , 
migrate to relevant technologymigrate to relevant technology, a n d  b u i ld  th e  k in d  o f , a n d  b u i ld  th e  k in d  o f 
collaborative valuecollaborative value th a t is  im p o s s ib le  w i t h  p r o p r ie t a r y   th a t is  im p o s s ib le  w i t h  p r o p r ie t a r y  
s o f tw a r es o f tw a r e

R e d  H a t c o m b in e s  th e  R e d  H a t c o m b in e s  th e  disruptive power of open sourcedis ruptive power of open source w it h   w i t h  
th eth e   accountabilityaccountability o f a  le a d in g  e n t e r p r is e  v e n d o r o f a  le a d in g  e n t e r p r is e  v e n d o r

O u r  b u s in e s s  m o d e l, o u r  f in a n c ia l p e r f o rm a n c e , a n d  u l t im a te ly  O u r  b u s in e s s  m o d e l, o u r  f in a n c ia l p e r f o rm a n c e , a n d  u l t im a te ly  
the value we deliver to our customersthe value we deliver to our customers  a r e  d e f in in g  w h a t i t  a r e  d e f in in g  w h a t i t 
m e a n s  to  b e  a  te c h n o lo g y  c o m p a n y  in  t h e  2 1 s t c e n tu r ym e a n s  to  b e  a  te c h n o lo g y  c o m p a n y  in  t h e  2 1 s t c e n tu r y



15

Red Hat Certifications

Thousands of certified applications

Hundreds of certified systems

 T h e  R e d  H a t  O E M  a n d  IS V  c e r t i f ic a t io n  p o r t f o l io  

● T h e  la r g e s t in  th e  o p e n  s o u r c e  in d u s t r y

● C o n t in u e s  to  g r o w  r a p id ly

● I s  u n iq u e  to  R e d  H a t E n te r p r is e  L in u x
p r o d u c t f a m i ly

● P r o v id e s  u n m a t c h e d  c o v e r a g e

 D r iv e n  b y

● C u s to m e r  d e m a n d

● P la t f o rm  c o n s is t e n c y

● S u p p o r t lo n g e v i t y

● P r o d u c t q u a l i t ie s

● P e r f o rm a n c e

● S e c u r i t y

● S c a la b i l i t y



Open s tandards  solutions

O p e n  s o u r c e  a l t e r n a t iv e s  r e p la c in g  p r o p r ie t a r y  te c h n o lo g y  
a t a  f r a c t io n  o f t h e  c o s t .



The life cycle



Red Hat subscription model



True benefits  of the subscription

 F a s t t im e  to  m a r k e t

 L o w  d e v e lo p m e n t c o s t

 H ig h  r e l ia b i l i t y

 R ig o r o u s  te s t in g  a n d  c e r t i f ic a t io n  

 L e a d s  to  9 7 %  s e c u r i t y  is s u e s  a d d r e s s e d  in  a  d a y

 S e c u r i t y

 N o  lo c k -in



Red Hat proved that open source worked.
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CIO Ins ight Vendor Value S tudyCIO Ins ight Vendor Value S tudy



Red Hat customers



Partner Opportunity

Consulting
Consolidation
Best solution at best price
Open source migration 

strategy 
Services

Unix to Linux migration
Application migrations
Core builds

Hardware Sales
Server consolidation
Industry standard servers

Software Sales
Proprietary and open 

applications
Application 

server/middleware



New things to look out for
 R e d  H a t E n te r p r is e  IP A

 I d e n t i t y

 P o l ic y

 A u d i t

 R e d  H a t M R G

 M e s s a g in g

 R e a l-t im e

 G R ID



All You need to do is to ask ...

 partner-helpdesk@redhat.com


 redhat@vdel.com


 ADSL


 +43 676 751 3055

mailto:partner-helpdesk@redhat.com
mailto:redhat@vdel.com


Questions?


